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MEET AMY
Over the last five years, I have become a student
of my own personal growth and discovery. I am inspired
and motivated by human connection. People who know
me would describe me as a connector of people. There
is nothing I like more than bringing together people who
are like-minded or who can positively influence one
another to achieve their goals or simply to share stories
and take positive steps forward in their lives.
Having grown up in Southern California in the 70’s,
it was a natural fit for me to attend the University
of California at Berkeley. While there, I studied
international politics and economics and soon
found myself drawn to a career in sales.
For the last 25 years, I have had the privilege and
honor of working for some of the greatest brands in
technology like AT&T, Cable and Wireless, Cisco,
Salesforce.com and TiVo. I experienced the great
unraveling of the telecommunication industry in the
90’s, witnessed the birth of Cloud Technology and
have become intimately engaged in the digital
transformation of the enterprise. Over time, I have
learned best practices in Enterprise Sales strategy,
Sales Operations and digital transformation as
well as coached countless people on sales
methodology, process and customer engagement.
I am truly passionate about people. I believe
in having a positive mindset that will impact
your co-workers, company culture as well
as influence your family and friends.

PRAISE
“Amy is a strategic, authentic, and passionate leader!”
“Genuine, authentic, hard working and full of positive
energy - that is what describes Amy best.”
If you are a company looking for sales transformation,
strategy, and inspiration, Amy is your ticket!”
“Amy’s vulnerability, passion, and resilience is inspiring.”

TALKS & TOPICS
THE ART OF SOCIAL SELLING: TO SELL IS STILL HUMAN
After years of being in sales, I moved over to the “other side of the table” to become
a customer. I share my lessons learned and insights on the real customer experience
and how salespeople can leverage social selling to better engage with your
customers rather than alienate them. Ultimately, richer engagement will lead to
higher sales rep productivity, increased revenue and sustainable customer loyalty.
LEVERAGE POSITIVE MINDSET AND ENHANCE CORPORATE CULTURE
Here I bring together the concept of “Living Above the O Line” or the line of
observation. I discuss how important it is to instill positive thinking in the workplace
to drive innovation, creativity, and employee productivity. Ultimately, this leads to
improved culture, higher employee satisfaction and meaningful retention.
THE POWER OF YOUR PERSONAL BRAND IS UP TO YOU
This talk will inspire and motivate employees from all generations, at all levels, to be
more accountable and improve their leadership skills by focusing on their Personal
Brand at work. A focus of this discussion is centered on positive thinking and
building sustainable connections and networks.
OTHER TALKS INCLUDE, BUT ARE NOT LIMITED TO…
• Understanding Sales from the Customer’s Point of View
• Scaling Global Teams through People, Process and Technology
• Empathic Leadership as a Source of Employee Motivation and Retention
• Women in Business: Owning Your Own Voice
• The Power of Human Connections and Meaningful Networking

Best Selling Author - Amy’s latest book, MOMENTS – MAGIC,
MIRACLES, AND MARTINIS - How To Move Forward In
Times Of Uncertainty, is available now on Amazon!

A FEW PARTNERS AND CLIENTS

AMY SLATER
www.AmySlaterConsulting.com / amy@amyslaterconsulting.com / 415.326.6313

